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on Input Dealers in Andhra Pradesh
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Introduction

The Public Extension service by itself is not enough to handle the
multifarious demands of the farming community and is being supplemented
by private extension through agribusiness companies, input dealers, NGOs,
farmers’ organizations, etc. About 2.8 lakh agri-input dealers are operating in
rural areas in the country. Though not equipped with adequate knowledge,
they have become one of the important sources of farm information to the
farming community. Atthe all India level the input dealers stand second (13.1%)
in accessibility to the farming community for providing information on modern
technologies (NSSO-2003), first being the progressive farmers. Among the
states the farm-households accessing information through ‘input dealers’” was
highest in West Bengal (36%), followed by Andhra Pradesh (30%) and Gujarat
(24%) (NSSO-2003).

The status of agri-input dealers in terms of knowledge and skills in
agriculture is very alarming. No basic qualification is required for obtaining
the license for dealing with fertilizers, pesticides and seeds, etc., The input
dealers are basically businessmen without the background of agriculture, though
occasionally they get orientation about the products from the respective
manufacturers through leaflets and brochures supplied by the companies. But
at the same time it is an important mechanism to reach out to the large number
of farmers besides various extension systems and mass media.

The changing economic scenario coupled with diversified market
demands and opportunities have resulted in divers'“-ation of farming systems,
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Table 5: Activities developed by the respondents through networks

n=14
SI. . No.of
Activities Percentage

No respondents
1 Continuous contacts in classes helped

in Trusting each other 4 28.57
2 Cooperation of dealers was developed 5 35.71
3 Exchanging of inputs when need arises 4 28.57
4 Supporting economically 3 21.42
5 Coming to common understanding

in dealing of companies. 5 35.71

4.3. Changes made in stock maintenance method

In general, dealers were storing all the agricultural inputs in the same
godown or in the same room, which had negative effects on germination of
seed and to the human beings. In the DAESI programme the dealers were
taught maintenance of the stock and ill effects of storing the inputs together in
same godown or room in a detailed manner. After attending the DAESI course
the maintenance of the stock by the dealers was analyzed and is _presented in
Table 6.

Table 6: Change made in stock maintenance by the respondents

n=23
SI.No | Maintenance of the stock | No. of respondents Percentage
. Changes made 16 69.57
2. Not made 7 30.43
| Total 23 100.00

69.57 per cent of the dealers made changes in maintaining the stock.

4.4. Activities undertaken in maintenance of the stock

After attending DAESI programme the dealers were undertaking the
following activities in stock maintenance method.
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